Diagrams on Startup Sales and Communication Friction
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Disqovery’s app makes career development both fun and useful. We work with companies to
improve employee engagement and retention. Check it out at http://hr.disqovery.com

CEO: Varun Mehta, varun@disqovery.com, +1-650-539-5046



http://hr.disqovery.com
mailto:varun@disqovery.com

